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BOIII MYXAPPUP:

HcanoBa ®epysa TysKHuHOBHA

TAXPUP XAU'BATH:

07.00.00-TAPUX ®AHJ/IAPU:

HOngameB AuBap IJprameBdd - Tapux ¢aHaapu
JIOKTOpH, cHécud daHsap HoM30A4H, mpodeccop,
V36exkucton Pecny6siukacu [IpesugeHTH
Xy3ypujaru /laBiaT 601IKapyBU aKaZleMHUsCH;

MagsianoB YkTaM MaxmacabupoBUd - Tapux
danapu  gokTopH, mTpodeccop, Y36eKHCTOH
Pecnny6iukacu I[lpe3upgeHTH Xysypupaaru JlaBaat
O0LIKApyBH aKa/JleMUACH;

XaspaTkyJsioB A6pop - Tapux ¢aHJapu [JOKTOPH,
JIOLEHT, Y36eKUCTOH JaBiaT >Kax0H THJLIapH
YHHUBEPCUTETH.

TypcyHnoB PaBman HopmypaToBud - Tapux dpaHiapu
JIOKTOPH, Y30eKUCTOH MUJJTUHA YHUBEPCUTETH;

XosukysnoB AxMapxoH boliMaxaMMaTOBHY — TapuXx

danmapy  JOKTOpM,  Y36ekucToH — Musmit
YHuBepcuteTy;
Fa6bpuanbsaH Codbsa MBaHOBHa - Tapux ¢anjapu
JIOKTOPH, JOLIEHT, Y36ekucron Musiini
YHuBepcHuTeTH.

CaupoB CapBap ATabyJjo yf/ad - KaTTa WIMHUU
xoauM, UMoM TepMu3nii XxaJaKapo UJIMUK-TaAKUKOT
MapKasy, WJIMHH TaAKUKOTJIAp OYJIMMU.

08.00.00-UKTHCOAUET ®AH/IAPH:

Kapsiu6aeBa Pas XoxkabaeBHa - WKTHCOJUET
dansapu goktopu, npodeccop, TOUIKEHT JaBjaT
HUKTHCOJUET YHUBEPCUTETH;

HacupxomxaeBa /[lunadppys CabuTxaHoBHA -
UKTUCOAUET  daHIapu  AOKTOpH, mpodeccop,
TolKeHT AaBJAT UKTUCOLUET YHUBEPCUTETH;
OCTOHOKYJI0B Azamar AbaykapuMoBUY -
UKTUCOAUET  daHIapu  AOKTOpH, Hpodeccop,
TolKeHT MOJINS UHCTUTYTH;

Apa6oB Hypasu YpasnoBud - UKTUCOAMET daHIapH
Joktopy, npodeccop, CamapkaHj  JAaBJjar
YHUBEPCUTETH;

XynoiikynoB CagupauH KapuMoBUY - UKTUCOAUET
daHysapu  JOKTOpH, AoIeHT, TOIIKeHT [AaBJjaT
UKTUCOAUET YHUBEPCUTETH;

Asuzos lllep3o YKTaMOBUY — UKTUCOAUET paHIapu
JIOKTOpH, [JIOLleHT, Y36ekuctoH Pecny6iukacu
BoXxxoHa MUHCTUTYTH;

XoxkaeB A3u3xoH CauJaJ0XOHOBUY — HKTHCOAUET
dansapu gokTopH, AoueHT, PapFoHa MOJUTEXHUKA
WHCTUTYTHU

XosioB AkTaM XaTaMOBHY — UKTUCOAUET daHIapu
6yinya ¢ancada goktopu (PhD), pomenr,
Y36ekncToH Pecny6mkacu [Ipe3useHTH

xy3ypujaru JlaBjaaT 601IKapyBU aKaleMHUsICH;

MagueBa /Juapopa XaMuUAOBHA - UKTUCOLUET
daHsapu 6yinua ¢ascada goktopu (PhD), noueHTt
B.6, TOLIKEHT MOJIUS UHCTUTYTH;
[MakapoB KysamaT AwWMUpPOBUY - UKTUCOLUET
daHsapu HOM30A4M, AoueHT, TolmKeHT ax6opoT
TeXHOJIOTUS/Iapy YHUBEPCUTETU

09.00.00-PA/ICAPA PAHJ/IAPH:

XakuMoB Hazap XakumoBuY - dpasicada danapu
JoKTOpH, mpodeccop, TOUIKEHT AaBJAT UKTUCOAUET
YHUBEPCUTETH;

AxmunukoB  XKypaboit - dancapa  dansapu
JokTopy, mnpodeccop, CamapkaHJ  JaBjaT
YHUBEpPCUTETH;

FaitoynsnaeB Otabexk MyxammajueBud - dascada
¢dannapu gokropy, npodeccop, CamapkaHz JaBjaT
YeT TUJIJIAp UHCTUTYTH;

CanpoBa Kamosa Yckanb6aeBHa - ¢pasncada pannapu
foktopy, “Tashkent International University of
Education” xankapo yHUBepCUTETH;

XomuMxoHOB MyMuH - pasicada daHsmapu J0KTOpH,
JoueHT, ’Kr33ax nejlarornka UHCTUTYTH;

Vpokosa Oiicynys amonuaguHoBHa - dascada
daHsapu  JOKTOPH, [OLEHT, AHAMXKOH JaBjaT

TUGOUET  HMHCTUTYTH,  MKTUMOUH-ryMaHUTap
dannap kadeapacu Myaupu;
HocupxomxaeBa  ['yiHopa — A6aykaxxapoBHa —

dancada dannapu HoM30A4u, JAoLeHT, TOIIKEHT
JlaBJaT IOPUAUK YHUBEPCUTETH;

Typaues Bexpy3s CooupoBud - pascada dansapu
oyiinya dpancada gokropu (PhD), nouent, Byxopo
JlaBJIaT YHUBEPCUTETH.

10.00.00-PH/10JIOTHA PAHJIAPH:

AxmenoB Oiibexk CamopbaeBud - duiosorus
¢dansapu goKTOPH, Mpodeccop, Y36eKUCTOH AaBJaT
»KaXOH TUJIJIAPU YHUBEPCUTETH;

KyuumoB Ulyxpat HopxusuysoBu4y - ¢usosorus
daHsapu JOKTOpH, [AOLEHT, TOUIKeHT JaBJjaT
IOpUJUK YHUBEPCUTETH;

Xacanos lllaBkaT AxazioBuY - ¢pustosnorus GpaHgapu
JoKTopy,  mnpodeccop, CamapkaHz  gaBjat
YHHUBEPCUTETH;

BaxpoHoBa [Juipa6o KenguépoBHa - ¢usosorus
daHsapu gokTOpH, Npodeccop, Y36eKUCTOH AaBjaT
»KaXOH TUJIJIApU YHUBEPCUTETH;

MupcanoB Fait6ynno Kyimypogosuu - ¢usosorus
¢dannapu poktopH, npodeccop, CamapkaHz AaBjaaT
YeT TUJIJIAp UHCTUTYTH;
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CamaxytauHoBa Mywmappad HWcamytauHoBHaA -
dunonorus dpansapu HoM304H, AoLeHT, CaMapKaH/A
JlaBJ1aT YHUBEPCUTETH;

KyukapoB Paxman YpmaHoBu4 - ¢uosorus
daHsapu HOM304H, JOLEHT B/6, TOLIKeHT JaBjaaT
IOpUJUK YHUBEPCUTETH;

OHycoB MaHcyp A6aynnaeBud - QUIOJIOTHUSA
dannapy HoM3ogu, Y36ekucTtoH Pecny6/ukacu
[Ipesupgentu Xxysypupard [JlaBiaT 6o0uKapyBU
aKa/leMHUsCH;

CaupoB Yayroek Apunosud - ¢usiosorus paHaapu
HOM30/M, JIOLEHT, Y36eKUCTOH Pecny6/ukacu
[Ipesupentn xy3sypujaru JlaBjaaT GoIIKapyBU
aKaZleMHsCH.

12.00.00-1OPH/JUK ®AHJ/IAP:

AxmenmaeBa Masioga AxaTOBHA -  HOPUJAMK
dannap gokropu, npodeccop, ToumkeHT AaBaaT
IOPUJUK YHUBEPCUTETH;

MyxuTtauHoBa @upro3a A6AypalinioBHA — HPUIUK
dannap gokrtopu, npodeccop, ToulkeHT AaBaaT
IOPUJUK YHUBEPCUTETH;

JcanoBa 3amupa HopmypoToBHa - opuuK $aHIap
JlokTopy, npodeccop, Y3bekuctoH Pecniy6imkacuza
XU3MaT KypcaTraH IOpPUCT, TOWIKeHT JaBJaT
IOPUJUK YHUBEPCUTETH;

XampokysnoB baxoaup MamamapudoBuY - IOpUAUK
dannap poktopw, mnpodeccop B.6., KaxoH
WKTUCOAUETH Ba AUILJIOMATHUS YHUBEPCUTETH;

3ynduxkopoB Ilep3ox XyppamMoBUY - HPUIUK
dannmap  gokTopu, mpodeccop, Y36eKHUCTOH
Pecny6mkacu Kamoart XaBQCHUBJINUTH

YHUBEPCUTETH;

XanuToB XymBakT Canap6aeBud - 0pUAUK daHaap
JOKTOpH, mpodeccop, ¥Y36exucToH Pecny6imkacu
[lpesuseHTy xy3ypugaru JaeiaT GolKapyBU
aKaZleMHUsICH;

AcapoB lllaBkaT FaibysiaeBuY - WOPUAUK daHIAp
JIOKTOpH, ~[IOLIeHT, Y36eKMCTOH Pecny6ukacu
[IpesupenTn xy3ypugarud JlaBjaT GOIIKApyBH
aKa/leMusicy;

YTemypaToB MaxMyT AXHMypaTOBUY - HOPHAUK
daunynap HoMm3oau, nmpodeccop, TOWIKEeHT AaBjaT
IOPU/IUK YHUBEPCUTETH;

CanipynnaeB Illax3on — AMMXaHOBUY —  IOPUAMK
dansap Hom3soau, npodeccop, TOIIKEHT [gaBjaT
IOPUIUK YHUBEPCUTETH;

XakumoB Komus BaxTusipoBUY - IOpUAMK daHIap
JOKTOpPH, /JOLleHT, TOUIKEHT JaBJaT HPUAUK
YHUBEPCUTETH;

HOcynos Capgop6ek baxoaupoBud - HOPUINK
danmap [JokTopH, [JoueHT, TOWKEHT JaBjiaT
IOPU/IUK YHUBEPCUTETH;

AmupoB 3adap AKTaMOBUY - IOpUAUK aHIap
6yiiya dancada mgoktopu (PhD), V3Gexucron
Pecny6sinkacu Cyabsinap 011 KeHrauu
xy3ypugaru Cyabsijiap oJTMA MaKTa6bu;

KjpaeB llepsoxn KagauieBuy - wopuguk danmap
HOM30JHM, JoueHT, TolIKeHT JaBjaT OPUAUK
YHUBEPCUTETH;

BabamxaHoB ATaGek /laBpOHOEKOBHY - HOPHUIUK
daHJap HOM30JM, [JOLEHT, TOIIKEeHT JaBjaT
IOPUAUK YHUBEPCUTETH;

PaxmatoB Jnép XKymaboeBu4 - 10puUAuK ¢aHIap
HOM30/14, TOIKEHT JaB/aT WPUAUK YHUBEPCUTETH;

13.00.00-IIEJAT'OTHKA ®AHJ/IAPH:

XamwumoBa /lunbapxoH YpuHG0EBHA - Mejaroruka
dannapu goktopu, npodeccop, TolKeHT AaBJaT
IOPU/IUK YHUBEPCUTETH;

H6parumosa 'ysiHopa XaBa3aMaToOBHA - MeJjaroruka
dannapu goktopu, npodeccop, TolKeHT AaBJaT
UKTUCOAUET YHUBEPCUTETH;

3akupoBa ®Pepysa MaxMmyzoBHa - meJaroruka
dansapu JIOKTOPH, TolKeHT axbopoT
TEXHOJIOTUSIJIADU  YHUBEPCUTETH  Xy3ypHUJaru
HeJarorMK KajpJapHU KalTa TadépJsam  Ba
yJIapHUHT MaJlaKaCUHU OLIHMPUII TAPMOK MapKa3u;

KaromoBa Hacuba AmypoBHa - mejaroruka
dannapu jokrtopu, npodeccop, Kapmu jasiaar
YHUBEPCUTETH;

TarinanoBa Illoxupa 3aliHMeBHa - IeJaroruka
daHapy LOKTOPH, LOLEHT;

Kymanuészosa Myxaié ToxueBHa — NeAaroruka
daHsapu AOKTOpH, JOLIEHT, Y30eKUCTOH JaBJjaT
YKaXxOH TUJIJIApU YHUBEPCUTETY;

U6paxrmoB CaHxkap YpyHOGaeBHdY - mejaroruka
dansmapu pgoxkrtopH, HKTHcOAMET Ba megarorvka
YHUBEPCUTETH;

’KaBaueBa llaxHo3a baxogupoBHa - mnejarorvka
dansapu 6yiiuvya ¢ancada goxktopu (PhD),
CamapkaHp laBjaT yHUBEPCUTETY;

Bo6omypoToBa JlatodaT JsMypoaoBHA -
nejaroruka ¢ansapu 6yHiuda ¢ascada AOKTOpHU
(PhD), CamapkaHA faBJjaT yHUBEPCUTETH.

19.00.00-[ICUX0J/IOTHA ®AHJIAPH:

KapumoBa Bacuia MamMaHOCMpOBHA - NCUXO0JIOTUA
danapu foktopy, npodeccop, Husomuit Homuaru
ToulkeHT AaB/aT Nejaroruka yHUBepCUTETH;

XaiutoB Oi6ek ImboeBud - KUCMOHUH Tap6us Ba
cnopT 6yinya MyTaxacCUCJapHU KalTa TadépJall
Ba MaJlaKaCMHHU OLIMPHUII MUHCTUTYTH, NCHUXOJIOTUS
dansapu gokTopH, npodeccop

YMmapoBa Ham6axop [llokupoBHa - NCHUXOJIOTUS
dansapu fokTopH, JoueHT, Husomuit Homujaru
TomkeHT JaBjaT MNejaroruka yHHUBEPCUTETH,
Awmasnuii ncuxosoruscu kadeapacu Myaupy;

AtabaeBa Hapruc bBatupoBHa - mcuxoJsorus
dannapu fokTopH, JoueHT, Husomuit Homuparu
TomKkeHT AaBJaT Nejaroruka yHuBepCcUTeTH;

[IlammeToBa AHXXUM
MCUXOJIOTHUS dansapu

KapamaauHoBHa -
JIOKTOPH, JIOLIEHT,
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Y36eKucToH JaBJjaT JKaxoH
VHUBEPCUTETH;

TUJLIapu

Koaupor 06ua CadapoBud - ncuxosiorusi Gpanaapu
noktopu (PhD), Camapkang Busosat UWB Tu66uéTr
6YJIMMH IICUXOJIOTUK XU3MaT OOLIIUFU.

22.00.00-COLHOJIOTHA PAHJIAPHU:

JlatunoBa Hogupa MyxTapKaHOBHA — COLMOJIOTUS
dannapu  JgokTopHu, npodeccop, Y306eKUCTOH
MUJIJIMYA YHUBepCUTEeTH Kadeapa MyLUDPHY;

CentoB Azamar [IjsaToBuY - corposiorus danaapu

JoKTopH, Tmnpodeccop, Y36eKUCTOH  MUJJIUHN
YHUBEPCUTETH;

ComnukoBa llloxuma MapxaGoeBHa - COLIMOJIOTHSA
dansapu  AoKTOpH, Tmpodeccop, Y36eKUCTOH
XaJIKapo UCJIOM aKaleMUSICH.

23.00.00-CHECHUH ®AHJIAP

HazapoB Hacpuaaun ATtaky/oBud —cuécuid daHiap
noktopy, dpasicadpa daHsmapu JoKTopH, npodeccop,
ToUKeHT apXUTEKTYypa KYPUIULI UHCTUTYTH;
ByTaeB YcMoHk0H XalpyJsiaeBUY —cuécuit dpaHsap
JLOKTOpH, JIOLIEHT, V36ekucTon MUJLIUA
yHUBepcUTeTH KadeZpa MyAUDH.

OAK PyiixaTu

Maskyp xkypHan Bazupsap Maxkamacu xy3ypugaru Osidii artectayus KoMmuccusicu PaécatuHuHr 2022
v 30 Hos6pgaru 327 /5-coH Kapopu GU/IaH Tapux, UKTUCOAMET, dasicada, Ppusiosiorus, OpUIUK Ba
neaaroryvka GaHjaapu 6yinya uiMui Japaxanap 6yiuya auccepTaluusaap acCoOCUN HaTHXKaJapuHU YOI
3TUILI TaBCUs 3TUJITaH WIMHUH HallpJap pyixaTura KUpUTUITaH.

WoxTUMoOu-ryMaHUTAp PpaHIapPHUHT
A0J13ap6 MyaMMoOJIapu” 3JIEKTPOH
KypHasin 2020 iui 6 aBryct KyHu 1368-
COHJIYM TYBOXHOMa OUJIaH JjaBJaT
pyHxaTUra oOJIMHIaH.

Myaccuc: “SCIENCEPROBLEMS TEAM”
MacCbyJUATH YeKJIaHT'aH XKaMHUATH

TaxpupuaT MaH3WJIM:

100070. TowkeHT Wwaxpu, Akkacapou
TyMmaHu, Knuuk bemérou kydacu, 70/10-
yH. JJIEKTPOH MaH3UJI:
scienceproblems.uz@gmail.com

Borsianum y4yyH tesedoHiap:
(99) 602-09-84 (telegram).
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BUJIOATIIAPY MUCOJIHIA) ..oveeeereereenresseesessesessssssssssesssssssssesssssssssssssssssssssssesssssssssssssssssssssssssssssssssssaness 11-19
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OZBEKISTON TARIXI) ovrireurerresressessessesssssesessssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssssassans 31-34
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|35 4 020 ] 2 T 35-39
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Axmedos Kacypbek 3okupacoHosuH
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Allaberganov Xushnud Allamberganovich
TASHQI SAVDO SALOHIYATINING MINTAQA IQTISODIYOTIDA TUTGAN O‘RNI ................. 61-68

Amb6apyymsiH AHacmac Anekceeguy
MEXAYHAPOZHBIE TPAHCIIOPTHBIE KOPUZAOPLI: CHHEPTETHUYECKAA BBITOZIA U

[TOUCK PELLIEHU A HEITPOCTDBIX BAZAY ....ooieeeerereesseesesssesssssessesessssssesssessssssessesssesssssssssssssssssssens 69-81
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Adilov Mirkomil Miralimovich
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Kirish. Bugungi kunda yangilanayotgan O’zbekistonda barcha sohalar qatori iqtisodiyot
sohasini rivojlantirishga ham alohida ahamiyat qaratilmoqda. Zero, mamlakat taraqqiyotining
asosiy yo'nalishlaridan biri uning iqtisodiy holati bilan belgilanadi. Tabiiyki, iqtisodiy
jarayonlarda savdo-sotiq munosabatlari muhim ahamiyat kasb etadi. Savdo tizimi har qanday
korxona faoliyatining muhim sohasidir. Savdo iste’molchilarni mahsulot bilan ta’minlashning
yakuniy, eng muhim bosqichi bo’lib, u mahsulotni ishlab chiqaruvchidan iste’'molchiga yetkazib
berish mexanizmini yaratishga qaratilgan. Savdo-sotiq tushunchasini tor va keng ma’noda
ko’rib chiqgish kerak. Tor ma’noda savdo-sotiq deganda mahsulotni iste’'molchiga to’g’'ridan-
to’g’ri sotish shartlari tushunilishi kerak. Keng ma’noda, savdo yetkazib beruvchi va iste’'molchi
uchun tashqi va ichki muhit omillarining noaniqligi sharoitida mijozlarning ehtiyojlarini
maksimal darajada qondirish uchun talabni shakllantirish va sotishni rag’batlantirish bo’yicha
tashkiliy va boshqaruv qarorlari to’plami hisoblanadi.
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Shunga ko’ra, savdo tizimini shakllantirishda ishlab chigaruvchi iste’'molchiga e’tibor
qaratishi va unga maksimal darajada moslashtirilgan tizimni ishlab chiqishi kerak. Bu borada
qabul qilinishi kerak bo’lgan ko’plab qarorlar mavjud. Bu jarayondagi strategiyalardan eng
muhimlari quyidagilardan iborat: sotish usullarini tanlash, logistika tizimini shakllantirish,
tarqatish kanallarini aniqlash, shuningdek jarayon ishtirokchilarining integratsiya shakllarini
aniqlash. Tashqi va ichki muhit sharoitlariga qarab doimiy ravishda tuzatiladigan operativ
savdo strategiyalari quyidagilarni o’z ichiga oladi: savdo kanallarini topish, operativ savdo
faoliyatini amalga oshirish, xaridorlar sonini optimallashtirish, sotishni rag'batlantirish
shakllari va usullarini aniqglash.

Adabiyotlar tahlili va metodologiya. Savdo-sotiq tushunchasi iqtisodiyot sohasida
tadqiqot olib boruvchi mahalliy va xorijiy olimlar tomonidan turlicha talqin gilingan. Jumladan,
mamlakatimizda savdo tushunchasi, uning iqtisodiy jarayonlardagi ahamiyati kabi masalalarga
B.Abdukarimov, A.Soliyev, E.S.Fayziyev, F.B.Abdukarimov, O.M.Pardayev kabilar o'z
tadqiqotlari orqali ahamiyat garatganlar. B.Abdukarimov “savdo xizmati” tushunchasini
quyidagicha ta’riflaydi: “savdo - bu xizmatning alohida turi sifatida ishlab chigaruvchilarga
xizmat qiladi, shuningdek, iste’'molchilarga, davlatga xizmat qiladi va shu orqali iqtisodiy
taraqqiyotga, iqtisodiy aloqalar rivojiga hissa qo’shadi”. Rus iqtisodchisi L.A. Davidov esa 0’z
asarlarida savdoni sanoat tovarlari va xizmatlarning pulga aylanishi deb ta’riflaydi. Ushbu ta’rif
sotishni aylanma nuqtai nazaridan tavsiflaydi, ya’'ni tovar-moddiy zaxiralar keyingi ishlab
chiqarish uchun tovar-moddiy boyliklarni sotib olish, mablag’ olish uchun sotiladi. [2]

Nemis olimi D.L.Barkanning so’zlariga ko’ra, savdo-sotiq - bu ma’lum bozorlarda
mahsulot sotishga qaratilgan korxona faoliyati sohasidir. Savdoni ta’riflashda bozorga to’xtalib,
muallif konsepsiyaning marketing tarkibiy qismini, shu jumladan iste’'molchi
segmentatsiyasini, savdo kanallarini va boshqalarni nazarda tutadi.

Boshqa birr us tadqiqotchisi V.N. Naumovning qayd etishicha, sotish mahsulot ishlab
chiqaruvchi hududni tark etgandan keyin amalga oshiriladigan tadbirlar majmuini anglatadi.
[3]

Savdo-sotiq borasida amalga oshirilgan tadqiqotlarga nazar tashlaydigan bo’lsak, ularda
mahsulotlarni sotish ishlab chiqaruvchi va iste’'molchini ma’lum bo’g’'inlar orqali bog’'laydigan
zanjir ekanligi alohida ta’kidlanadi. Ushbu zanjir sotuvchilar, dilerlar va distribyutorlarni o’z
ichiga olishi mumkin. Ushbu ta’rif sanoat mahsulotlarini tarqatish kanallarini shakllantirish
muhimligini tavsiflaydi.

Logistika, ya’ni mahsulotni xaridorga yetkazib berish tizimi nuqtai nazaridan tadqiq
etilayotgan mavzu borasida olimlar tomonidan deyarli bir xil fikr keltirilgan: Savdo - bu
mahsulot tijorat korxonasiga kirgan paytdan boshlab iste’'molchi uni sotib olgunga gadar
amalga oshiriladigan tadbirlar majmuidir. [4]

Mashhur ingliz iqtisodchisi Filipp Kotlerning fikriga ko'ra, savdo - bu mijozlar
ehtiyojlarini qondirishni ta’'minlaydigan marketing funksiyalaridan biridir. Tadqiqotchi bu
borada shunday deb yozadi: Sotish - bu savdo jarayonidagi ko’p sonli funksiyalardan biri va u
ko’pincha bu jarayonning eng muhim elementi hisoblanadi. Agar marketolog iste’'molchi
ehtiyojlarini aniqlashning uddasidan chiqqan bo’lsa, mos tovarlarni ishlab chiqish va ularga
mos narx belgilash, ularni targatish va samarali rag’batlantirish tizimini yo’lga qo’yishi albatta,
oson keladi. [6]
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Tadqgiqotlar shuni ko’rsatadiki, savdo - bu korxonaning inventarizatsiyasini
shakllantirish va tagsimlashni tashkil etish, sotishni boshqgarish tizimi esa bir-biri bilan o’zaro
bog’langan va boshqaruvni optimallashtirishga xizmat qiluvchi elementlar to’plamidir. Savdoni
boshqarish tizimini tashkil etuvchi elementlar savdo subyektlari yoki obyektlari bo’lib, ular
yordamida kompaniya savdo faoliyati samaradorligini oshiradi. Aksariyat hollarda sotish
tayyor mahsulotni iste’'molchiga, marketing yoki logistika tizimi orqali yetkazib berish bilan
bog'liq faoliyatlar majmuasi sifatida baholanadi. [3]

Muhokama va natijalar. Yuqorida qayd etilganidek, savdo jarayoni mahsulotlarni
ishlab chiqarish, omborlarda saqlash, bozorga yetkazib berish va sotish jarayonlarini 0’z ichiga
oladi. Sotuv tizimi korxonaning mahsulotlarini bozorda o’zlashtirish, mijozlarga chegirma va
aksiyalar orqgali taqdim etishiga imkoniyat beradi. Sotish jarayonining bir qancha tarkibiy
gismlari mavjud bo’lib, ushbu harakatlarni to’g’ri amalga oshirish muvaffaqiyatli savdo-sotiq
tizimining yo’lga qo’yilishiga xizmat qiladi. Ular quyidagilardan iborat:

1. Mijozlarga sifatli xizmat ko’rsatish. Ushbu yo’nalish mijozlarga ishonchli xizmat
ko’rsatish, buyurtma qabul qilish, mahsulot haqida batafsil ma’lumot berish va xaridorlarga
tezkor tarzda yetkazib berish kabi harakatlarni o’z ichiga oladji;

2. Mahsulotni omborlarda sifatli tarzda saqlash. Bu yo’nalishga esa mahsulotlarni sifatli
saglash, omborlar orasida tarqatish va ishonchli tizimni ta’'minlash kabi vazifalar kiradi.

3. Savdo natijalarini boshqarish. Ushbu yo’nalish doirasida sotuv tizimi bo’yicha
ma’lumotlar analiz qilinadi va bu analizlar asosida sotuvga chiqariladigan mahsulotlar soni
belgilanadi. [2]

Sanoat korxonalarida sotish tizimini joriy etishning mohiyati turli xil asosiy tarkibiy
qismlarni o’z ichiga oladi:

Savdo strategiyasini ishlab chiqish: Sanoat korxonalari sotish bo’yicha sa’y-harakatlarini
samarali boshgarish uchun sotish maqgsadlarini, maqsadli bozorlarni, narx strategiyalarini va
raqobatbardosh joylashishni aniglashlari kerak.

Savdo jarayonini optimallashtirish: Savdo jarayonini soddalashtirish samarasizlikni
aniqlash va bartaraf etish, takrorlanuvchi vazifalarni avtomatlashtirish va samaradorlikni
oshirish uchun protseduralarni standartlashtirishni 0’z ichiga oladi.

Mijozlar bilan aloqalarni boshqarish (CRM): CRM tizimini joriy qilish sanoat
korxonalariga mijozlar bilan o’zaro munosabatlarni kuzatish, imkoniyatlarni boshqarish va
mijozlar bilan mustahkam aloqalarni o’rnatish imkonini beradi. [4]

Savdo tizimida faoliyat ko’rsatuvchi xizmatchilar guruhini o’qitish va ularni kasbiy
nuqtai nazardan rivojlantirish: Savdo jamoasi uchun doimiy trening va rivojlanish
imkoniyatlarini ta’'minlash wularni sanoat mahsulotlari yoki xizmatlarni sotishda
muvaffaqiyatga erishishlari uchun zarur ko’nikma va bilimlar bilan ta’'minlashda muhim
ahamiyatga ega.

Faoliyat monitoringi va tahlili: Savdoni konvertatsiya qilish stavkalari, o’rtacha bitim
hajmi va mijozlarni sotib olish xarajatlari kabi asosiy ko’rsatkichlarini (KPI) muntazam
ravishda kuzatib borish sanoat korxonalariga savdo tizimining samaradorligini baholashga va
takomillashtirish bo’yicha ma’lumotlarga asoslangan qarorlar gabul qilishga yordam beradi.
[5]

Sanoat korxonalarida sotish tizimini joriy etishning ushbu yo’nalishlariga e’tibor
qaratgan holda, tashkilotlar o’sishni rag'batlantirishi, raqobatbardoshligini oshirishi va
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bugungi dinamik bozorda barqaror muvaffaqiyatlarga erishishi mumkin. Savdo tizimini ishlab
chiqarilgan tayyor mahsulotni omborga gabul qilish vaqtidan boshlanadigan va tovarni
iste'molchiga yetkazish bilan yakunlanadigan jarayon sifatida ko’rib chiqish maqgsadga
muvofiqdir. U nafaqat tovarlarning ishlab chiqarish joylaridan iste’'mol joylariga harakatini,
balki ularni saqlash, saralash va sotishga tayyorlash bilan bog'liq operatsiyalarni ham o’z ichiga
oladi.

Sotishni prognozlash talabni, bozor sharoitlarini o’rganish va uning sharoitlarini
baholash orqali amalga oshiriladi. Bozor tadqiqoti hozirgi vaqtda bozor konyunkturasini
belgilaydigan shart-sharoitlar va omillarning yig'indisini baholashni 0’z ichiga oladi. Vaziyat
makro darajada, sanoat darajasida va mahsulot bozori darajasida (odatda mintaqgaviy)
baholanadi. Baholashning asosiy yo’nalishlariga talab va taklif holati, shuningdek, ularning
holati va dinamikasiga ta’sir qiluvchi omillar kiradi. Sotish prognozi turli davrlar uchun amalga
oshiriladi: uzoq muddatli, o’rta muddatli, qisqa muddatli. Tarmoqgning o'ziga xos
xususiyatlariga, mahsulotlarning tabiatiga, assortimentning xilma-xilligiga va sotish
mintaqalariga qarab, turli korxonalar ma’lum turdagi prognozlarni talab giladi. Lekin har
ganday holatda ham, bozor tadqgiqotlari savdo prognozlarini tuzishda asosiy rol o’ynaydi. [6]

Savdo korxonada yakuniy jarayon bo’lishiga qaramay, u barcha bajarilgan ishlarning
samaradorligini ko’rsatadigan eng muhim jarayonlardan biridir. Savdo faoliyati natijalariga
ko’ra, korxonaning butun faoliyatini baholash mumkin, chunki u mahsulot sotishdan daromad
olish bilan yakunlanadi - bu samaradorlikni hisoblashning asosiy ko’rsatkichlaridan biridir.
Bundan tashqari, savdo jarayonining yaxshi tashkil etilgan va uzluksiz ishlashi bilan iste’'molchi
o’zi xohlagan narsani va xohlagan vaqtda oladi, ya’ni u mamnun bo’ladi va yana ushbu korxona
mahsulotlarini sotib olishni afzal ko'radi.

Xulosa. Xulosa qilib aytadigan bo’lsak, bozorda savdoning muvaffaqiyatli tarzda amalga
oshirilishini ta’'minlaydigan asosiy vosita bu ratsional savdo tizimidir. Zamonaviy bozor
iqtisodiyoti sharoitida ko’plab kompaniyalar uchun bozorda barqaror o’ringa ega bo’lish tobora
giyinlashmogqda va bir qator iqtisodiy amaliyotlar bilan belgilanadigan tijorat pozitsiyalarini
saglab qolish yanada murakkablashmoqda. Chunki bugungi kunda raqobatbardoshlik darajasi
doimiy ravishda oshib bormoqda. Shu munosabat bilan zamonaviy iqtisodiy voqeliklar ko'plab
tadbirkorlarni savdo va tijorat faoliyatining yangi shakllarini izlashga undamoqda. Moliyaviy
bozorlarda savdodan doimiy ravishda daromad olish uchun empirik tarzda ma’lum qoidalarga
qat’iy rioya qilish lozim. Bozorga kirish va undan chiqish vaqtini, investitsiyalar hajmini va
moliyaviy vositani tanlashni belgilaydigan bunday qoidalar to’plami savdo tizimi deb ataladi.
Shunday qilib, u yoki bu tashkilot (korxona) tomonidan ishlab chiqarilgan mahsulot yoki xizmat
bozorda ijobiy baholansa, u holda iste’molchi tomonidan talab pasaymaydi, tashkilot (korxona)
esa mahsulot yoki xizmatni sotish orqali iqtisodiy foyda oladi. Bu 0’z navbatida bunday savdo
tizimini samarali deb baholashga imkon beradi.

Apaouétaap/J/iuteparypa/References:

1. Kneipp, ]J. M., Gomes, C. M., Bichueti, R. S., Frizzo, K., & Perlin, A. P. (2019). Sustainable
innovation practices and their relationship with the performance of industrial
companies. Revista de Gestdo, 26(2), 94-111.

2. Olefirenko, 0., Nagornyi, I., & Shevliuga, O. Research of characteristic features of innovative
products sales.

85



SCIENCEPROBLEMS.UZ-Hoxcmumouii-eymanumap pannaprune 0onzap6 myammonapu Ne 8 (4)-2024

3.

Rosario, A., & Raimundo, R. (2021). Consumer marketing strategy and E-commerce in the
last decade: a literature review. Journal of theoretical and applied electronic commerce
research, 16(7), 3003-3024.

Taraniuk, L., Kobyzskyi, D. S., & Thomson, M. (2018). Estimation of the marketing potential
of industrial enterprises in the period of re-engineering of business processes. Problems
and Perspectives in Management, 16(2), 412-423.

Vasilevna, C. A. (2013). The problems of development of industrial enterprises’ innovative
potential. Russian Journal of Education and Psychology, (7 (27)), 54.

Vasiutkina, N., Marchenko, S., & Halenin, R. (2021). Marketing system of sales of industrial
enterprises in terms of sustainable economic development. Publishing House “Baltija
Publishing”.

Voronkova, O. V., Kurochkina, A. A, Firova, L. P,, & Bikezina, T. V. (2017). Implementation of
an information management system for industrial enterprise resource planning. Revista
Espacios, 38(49).

86



SCIENCEPROBLEMS.UZ

WXKTUMOUU-TYMAHUTAP ®AHJIAPHUHT
AO0JIBAPb MYAMMOJIAPH

Ne 8 (4) - 2024

AKTYAJIbHBIE ITPOBJIEMbI COLJUAJIbHO-
'YMAHHWUTAPHBIX HAYK

ACTUAL PROBLEMS OF HUMANITIES AND SOCIAL SCIENCES

WxTUMOUA-TyMaHUTApP PpaHIaAPHUHT TaxpupuaT MaH3UW/IU:

A0/13ap6 MyaMMoJIapH” 3JIEKTPOH 100070. TomkeHT mwaxpu, Akkacapoi
ypHaiu 2020 rui 6 aBryct Kynu 1368- TyMmaHu, Kuuuk Beméroy kyvacu, 70/10-
COHJIM TYBOXHOMaA GUJIaH J]aBJaT yii. DIEKTPOH MaH3MII:

pyrxaTura oJIMHraH. scienceproblems.uz@gmail.com
Myaccuc: “SCIENCEPROBLEMS TEAM” BoFf/IaHMII Y4yH Te1eOHIap:

MACBbYJHUATHU YEKJIAHTAH Y KaMHUATH (99) 602-09-84 (telegram)

468


mailto:scienceproblems.uz@gmail.com

